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Macro Charts

Total Credit Balance and YoY Growth (BRL m; %) — Volumes are likely to slowdown

Balance Growth YoY (%) - Corporates & Individuals had been acceleratingin FY24
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Consumer Credit YoY Growth —Selic hits consumer volumes the most with 16-month lag Corporate Credit Growth YoY- Selic hits corporate volumes the most with 12-month lag
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Source: Itai BBA, BCB. Consumer credit considers non-earmarked individual volumes. Selic estimates consider the yield curve. Corporate credit considers non-earmarked corporate volumes. Selic estimates consider the yield curve.



Consumer NPLs vs. Selic Rate p.a. (%) - Consumer delinquency is likely torisein FY25 Corporate NPLs vs. Selic Rate p.a. (%) - More corporate defaults are also likely in FY25
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Disposable Income vs. Debt Service YoY (%) — Pressure should come via higher debt service Itad’s Debt Burden Index points to 50-100bps increase in Consumer NPLs (%)
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Source: Itat BBA, BCB. Consumer considers non-earmarked individual NPLs. Household broad disposable income mainly considers wage mass, social transfer, pension, property income and tax charges. Debt service considers interest on non-earmarked consumer
loans*balance. Debt burden index indicates the household disposable income speed of change relative to the non-earmarked consumer debt service (interest*balance). A rising orange line (i.e., a more negative number) means less wealth left after paying debt.
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2025 Overview — Soft Landing in Credit and Earnings

2025E Macro Topics in a Nutshell
Loan Book Growth Expected to Decelerate (Expanded Portfolio, YoY)

Loan book growth expected to decelerate

* Risk perception has increased with higher rates, inflation, and lower GDP 70%

+ Risk hurdles increased, focus on less risky clients i

50%

* Interest rates rising and lower confidence reduces demand 2890
()
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NPLs likely torise, earnings growth to cool 30%
NIl should grow only slightly above the loan book; NIMs face industry 20%
spread pressures and de-risking mix %00  10% 8969%
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* NPLs and Cost of Risk should rise, specially from 2Q25 onward 0% I_ ‘
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+ Earnings growth still likely, but more execution dependent -10%
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Profitability and Capital to Remain at High Levels

Net Income (BRL mn)
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Revenue and Efficiency Movie — A Healthy Outlook

NIl Expected to Grow Slightly Above Loan Books (BRL mn) NIl Post Provision Expense Likely to Continue Expanding (BRL mn)
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Nubank — Market Share in Personal Loans and Credit Cards; Industry Also Grew

Credit Card Industry Market Share (%) Personal Loan Industry Market Share (%)
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Nubank — Market-Creation Analysis

Nubank Likely Created Market in Cards and Personal Loans

* Industry grew; Nu gained share
* Higher risk appetite while industry became more selective
* 50% of the national credit card BRL balance growth since 2023

*  32% of the national personal loan BRL balance growth since 2023

+ Competitive credit model allows for market creation

* Nu’s low cost of funding, cost to acquire and cost to serve allow for higher
credit losses —it can “bank” where others could not

+ Lower relevance of macroindicators in credit making decisions

Credit Card Book Industry Growth —Nubank vs. Others (YoY Delta, BRL mn)
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10 source: Itad BBA, BCB, company data

Nubank Credit Card and Personal Loan Book (BRL mn)
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Personal Loan Industry Growth —Nubank vs. Others (YoY Delta BRL mn)
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Nubank — Gaining Grounds in and Industry’s Volumes and Profit Pool

Nubank’s Share of the Industry in Credit, NI, NIl Post CoR and Profits
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Industry NIl Share (%)

100%

90%

80%

70%

60%

50%

40%

30%

ig:ﬁ: 250 26% 24% 22% 19% 17%

o HPER R
2019 2020 2021 2022 2023 om24

Inter ® Nubank Bradesco mSantander mltal mBB

Industry NIl Post Provision Expense Share (%)

100%
90%
80%
70%
60%
50%
40%
30%
20%
10%

0%

2021 2022 2023 9M24

BTG mNubank m®mBradesco mSantander mBB ultad



Nubank Credit Card Volumes

BRL 83 billion in total balance; 15% national share

Volumes decelerating in BRL and YoY terms

Rising share of interest-bearing products, transactors down

Volume Deceleration Across All Credit Card “Product Types” (YoY Growth)
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Transactors lose share from ~90% in 2021to ~65% now

Installments with interest now 29% of total driven by PIX-Credit;

company started to slow down product penetration

Revolvers have been flattish below the national level
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Source: Company data, Itai Research for all banks except for Itat (Bloomberg consensus)

Nubank Credit Card Balance (BRL in bn and YoY Growth)
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Nubank Credit Card in Number of Plastics
38 million active transacting credit cards
# of plastics now flattish for four quarters; down in 3Q24
Penetration of cardsin active client base down to 45%
Rising share of non-transactional cards

7.8 million cards are just bringing in interest, but not no longer
transact; highest share on record

Rising balance per card offsetting lower card count

Transacting Cards Are Losing Share to Cards Bearing Interest (mn)
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= # Of cards generating interest and/or fee revenues(mn)

Source: Company data, Itai Research for all banks except for Itat (Bloomberg consensus)

Number of Active Transacting Cards Is Flat; Client % With Cards Is Down
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Nubank Credit Card Transaction Volumes (TPV) . .
Nubank Credit Card TPV Has Been Decelerating Faster Than Total Balance

Credit card TPV is decelerating faster, to 20% YoY, and growing less 100%
than total balance (33% YoY) 90%
80%
70%
TPV per card growth slowed in 3Q24 after a long sequence of gains to 60%
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Nubank Credit Card Cost of Risk and Portfolio Quality Indicators . . . . )
Credit Card Cost of Risk as % of Total Portfolio; % of Interest-Bearing Portion

Provision expenses as % total of portfolio are stable 18% 90%
16% 80%
Provision expenses as % of interest-bearing portfolio are down, 14% 13.1%70%
indicating better health in the riskier portion 12% 60%
10% 50%
Write-offs and Stage 3 are rising as % of total portfolio 8% 36% 409
6% 30%
Write-offs and Stage 3 are stable as % of interest-bearing portfolio 4% 20%
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Nubank — Credit Card Economics

Nubank Credit Card Economic Estimates
NIl post CoR improved; recently flattish

* NIl post CoR improved mainly on higher NIMs; higher share of
interest-bearing portfolio

« Flattish CoR is a merit given higher risk portion of the portfolio
* Better cycle and slower loan book growth also reduced CoR

* Feeincomeisthe lion share of Credit Card “NIMAL”
* Interchange help offset low credit NIMs

* Nubank “reinvests” little of its interchange into card benefits

Credit Card Economics Largely Dependent on Fee Income (BRL bn)
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Nubank in Personal Loans
u I Nubank Personal Loan Balance (BRL and YoY Growth)

Personal loan book growth is still accelerating in BRL and YoY terms 12 a0
BRL 31 billion portfolio represents ~10% national market share; . 99% S 0
~20% of origination -
Estimated 20%-30% are FGTS-backed loans 2
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Personal Loans . .
Nubank Personal CoR Has Been Improving (BRL mn and as % of Portfolio)

Provision expenses have been improving to 23%, far from the 25%-30% 0% 2 000
level of 2022 that seems to be the limit to halt growth — 1,631
q 0 . . 30% 1,369 1,361 1,500
Write-off pace relative to portfolio T-1is stable to better 2500 23%
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Nubank — Personal Loans Economics

Personal Loans

* NIll post CoR has been consistently improving

* NIM margins rose as Nu raised final prices (~60% p.a. gross yield
vs.50%in 2022)

 Cost of Risk has been roughly stable at mid-20%s.
+ Better credit cycle s likely buffering growth impact on CoR
+ Personalloans have higher credit profits

* Personal Loan NIMALs of ~30% compare with ~18% in Credit
Cards (with fees)

Total Consumer Loan Estimated NII, Cost of Risk and Fees (BRL bn)

5.6

5.2

1Q21
2Q21
3Q21
4Q21
1Q22
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3Q22
4Q22
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2Q23
3Q23
4Q23
1Q24
2Q24
3Q24

s NIl post CoR - PL = NIl post CoR - Card Fee Income - Card e Total NIMAL

19 source: Company data, Itat Research. NIMAL defined as Nll-provision expenses + credit card interchange/delay fees

Nubank Personal Loan NIl and CoR Estimates (BRL bn)

0.6 0.7
0.2 0.2 02 0.4
1.3
i 0.8 1.0 1.0 1.1
L I NS N
-0.6 -0.6 0.8 -0.6 -0.5 -0.6
N N N N (3] (%]
N N N N N N
o o o o o o
- N [32] < - N
EE Provisions expenses NI NIMAL

Source: NIl estimated using 100% of CDI as funding cost 1:1 with portfolio. NIMAL defined as NIl-provision expenses (no fees).

Personal Loan NIM and NIMAL (NII-Pdd) Margins as % of Portfolio
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Nubank (MP) — Investment Views and Financial Summary

Nubank — Market Perform (YE25 Target Price of USD 13) Net Profit (BRL mn) and ROE (%)

+ Growth hurdles to challenge multiples; credit-cycle risk

37,000
+ Credit cards arefacing signs of growth fatigue in terms of users and TPV 32,000
o ) ) 27 000 29% 28%
+ Pix financing may have to scale back, hurting NIMs :
22,000
* Personalloan growth is still strong, but is likely to cool with macro 17,000
+ Market perform; rich valuation with growth question marks 12,000
7,000
e 21xP/E’25and 5x P/B’25E 2,000
 Earnings revisions have been negative g'ggg (898) (892) (1,884)
' 2020 2021 2022 2023 2024E 2025E
mmmm Net income ROE
NIl Post Cost of Risk (BRL mn) SG&A and Efficiency (All SG&A as % of Revenues)
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mmmm NIl post credit risk == NIM post cost of risk % mmmm Total Expenses Efficiency %

20 source: Company data, Ita Research



Nubank — Credit Quality Indicators

NPL (90 day) Indicators

Provision Expenses in BRL mn and as % of Loan Book
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e NPL over IBB
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B Provision inventory Coverage over NPL + Reneg === Total coverage ratio

21 source: Company data, Ital Research. Renegotiated loan book as % total Bacen loan. IBB relates to the interest-bearing balance within the credit card portfolio. Nubank has temporarily discontinued the renegotiated portfolio disclosure.



Comments on valuation

P/E at 21x ‘25 leaves plenty of room for a correction if the pix

financing/macro headwinds drive a slowdown of Brazil operations

The bank’s valuation has yet to reflect the new Ke, macro

environment and the likely business slowdown

The stock is trading at a rich 21x P/E '25 and 5x P/BV for its ~40% EPS

CAGR ('24-'26E)

Consensus Earnings Revisions (USD mn)
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3,000
2,500

2,000

1,500
1,000
500
0
AN AN N NN NN NOO OO OO OHOOHOOOON IS I T F 8 & 5 F <
AR YIYYFTIYPYPFTIYRFIFTPHFTIFYYFPIIIYIFTFF
2E S 9B 2OV AR5 2SS AP RSO s 2ES 2ap
£3535628882883°286285¢82883°28¢
Consensus 2024E Consensus 2025E == == == |BBA 2024E IBBA 2025E

Source: Company data, Itai Research. Prices as of January 10.
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2.Banco do Brasil




BB — Market Perform (YE25 Target Price of BRL 30 .
I PRI argetFriceo ) Net Profit (BRL mn) and ROE (%)

i i ~B50,
Earnings growth likely to be soft (~5% YoY) 50,000 s 2L
. . . . .00
Net interest income (NII) growth supported mainly by Market 19.0%
. 40,000
results; Client NIl to slow 15.7%
14.3% ' 38,003
o o . . g . . 35,562
Cost of risk likely to remain high on renegotiation increase in 30,000 11.8%
all segments
20,000
SG&A pressures on inflation and IT-related investments
q c 10,000
Market perform; low valuation with weak momentum
] )] 0, 9 ] (0]
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Source: Company data, Itall Research. SG&A considers legal risk SG&A and other expenses.
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Banco do Brasil NPL (90 day) Indicators Provision Expenses in BRL mn and as % of Loan Book
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Source: Company data, Itall Research. Renegotiated loan book as % total Bacen loan.



Comments on Valuation

P/B below 1x for 19% ROE reflects medium-term uncertainty for
earnings and increasing risk premium; target price implies 0.85x P/B '25E

Discount to other banks has reduced over the years as BB's ROE

has sustained a higher ROE level. Bradesco is at 0.8x P/B and
Santander at 0.9x.

Higher dividend payout could help the multiple, but is unlikely.
P/E of 3.5x and 13% div. yield reflects higher investor return ask

Consensus earnnings revinsions (BRL in mn)
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Source: Company data, Itai Research. Prices as of January 10.
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3. Bradesco




Bradesco —Market Perform (YE25 Target Price of BRL 14)

ROE likely to remain low for longer

Net interest income (NII) to grow only by high-single digits as
bank de-risks client portion and Market NIl suffers from a
higher yield curve

Cost of risk is no longer a tailwind, while SG&A pressures on
inflation and transformation investments

Market perform; low valuation with weak momentum

5x P/E 25 and 0.7x P/B‘25E, 10% div. yield

NIl Post Cost of Risk (in BRL mn)
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mmmm || market NIl client NIl post CoR

Source: Company data, Itall Research
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Bradesco NPL (90 day) Indicators (%)

8.0%
7.0%
6.0%
5.0%
4.0%
3.0%
2.0%

1.0% M
0.0%

2018 2019 2020 2021 2022 2023 2024E 2025E

NPL consolidated Individuals SMES  e=m@=== Corporates

Renegotiated Loan Book in BRL bn and as % of Total

45
40
35
30
25
20
15

4.2%
10

17.143 29.4 . 34.4

2018 2019 2020 2021 2022 2023 3Q24

mmmm Renegotiated portfolio (BRL bi) Reneg. as % of loan book
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Comments on Valuation

Bradesco P/B12m Fwd
P/B below 1x for 13% ROE reflects medium-term uncertainty for earnings

and increasing risk premium; our target price implies 0.9x P/B '25E e
Discount to other banks widened in recent years, together with 2X
the ROE underperformance 1.5x
Execution seen as most challenging 1x
P/E of 5x and 10% div. yield reflects higher investor return ask =
X
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Source: Company data, Itai Research. Prices as of January 10.



4.Santander Brasil




Santander Brasil - Market Perform (YE25 Target Price of BRL 32)

ROE recovery is already under way; 16% in 2025E

Bank enters 2025 more streamlined in segments and
structure, better provisioned with less credit risk

Growth in NIl preferred over loan book; net interest income
(NII) depends on client NIl as treasury weighs against

Outperform; low valuation with improving momentum

6x P/E 25 and 0.9x P/B 25E, 9% div. yield

Best risk x reward and quality in large banks we cover

NIl Post Cost of Risk (in BRL mn)
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Source: Company data, Itall Research
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Santander NPL (90 day) Indicators Provision Expenses in BRL mn and as % of Loan Book
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Source: Company data, Itall Research. Renegotiated loan book as % total Bacen loan.



Comments on Valuation

P/B below 1x for a 16% ROE reflects medium-term uncertainty for earnings
and increasing risk premium; our target price implies 1.2x P/B '25E.

Discount to other banks widened in recent years, together with the
ROE underperformance.

Macro headwinds seen as most challenging

P/E of 6x and 9% div. yield reflects higher investor return ask

Consensus Earnings Revisions (BRL in mn)
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Source: Company data, Itai Research. Prices as of January 10.
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Inter — Outperform (YE25 Target Price of USD 7)

ROE should continue to improve on micro efforts

Higher-NIM post CoR (+100 bps) driving ROEs to the mid-to-
high teens during 2025, despite macro headwinds, via
product and ALM success

Fast 50% YoY earnings growth also in 2025 with quality and a
balanced credit portfolio exposure

Outperform; low valuation with positive earnings momentum

8x P/E’25and 1.1x P/B'25E

NIl Post Cost of Risk (in BRL mn)
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Inter — Credit Quality Indicators

Inter NPL (90 day) Indicators
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Comments on valuation

P/E at 8x ‘25 reflects mostly higher risk premiums, not necessarily
micro headwinds, in our view.

The bank trades at a hefty ~60% discount to Nubank,
despite higher earnings growth in the following years

The stock is trading at attractive 1.1x P/B ‘25 and 8x P/E for its
~40% EPS CAGR ('24-'26E)

Consensus Earnings Revisions (BRL in mn)
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Disclaimer

Material Information

10.

11.
12.
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current opinion of the analyst responsible for the content herein on the date of publication and are, therefore, subject to change without
notice. The prices and availability of the financial instruments are merely indicative and subject to change beyond the control of Itad
Unibanco. The prices used for the production of this report were obtained as of the close of the relevant market. Neither Itad Unibanco
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content, except upon termination of coverage of the securities issuers discussed herein.

The analyst responsible for preparing this document, highlighted in bold, hereby certifies that all opinions expressed in this report
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provided in this document independently and autonomously, including from Ita Unibanco, Ital Corretora, Ital BBA, and any of their
affiliated companies. Whereas the personal opinions of the analyst may diverge, Ital Unibanco, Itat Corretora, Ital BBA and/or any of
their affiliated companies may have published or eventually publish other reports that are inconsistent and/or reach different conclusions
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The analyst responsible for preparing this report is not registered and/or not qualified as a survey analyst at the NYSE or FINRA, nor is
such analyst in any way associated with Itau BBA USA Securities, Inc. and is, therefore, not subject to the provisions of Rule 2242 on
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account.
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in this report hereby certifies that no part of his/her compensation is or will be directly or indirectly conditioned to any specific
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The financial instruments and strategies discussed in this document may not be suitable for all investors and certain investors may not be
eligible to purchase or participate in some or all of them. This report does not take under consideration the specific investment objectives,
financial situation or needs of any particular investor. Investors who intend to purchase or trade the securities covered in this report must
seek out the applicable information and documents in order to decide whether to invest in such securities. Investors must independently
seek out financial, accounting, legal, economic and market guidance, based on their personal characteristics, before making any
investment decision regarding the securities of the issuers analyzed in this report. Each investor must make the final investment decision
based on a range of related risks, fees and commissions. In the event that a financial instrument is expressed in currencies other than the
one used by the investor, exchange rate variations may adversely affect the price, value or profitability. Financial instrument yields may
vary, ultimately increasing or decreasing the price or value of financial instruments, either directly or indirectly. Past performance is not
necessarily indicative of future results, and this report does not ensure or guarantee, either expressly or implicitly, any possible future
performance or any other aspect thereof. Itat Unibanco and its affiliated companies may not be held liable for eventual losses, either
direct or indirect, arising from the use of this report or its content. Upon using the content herein, investors undertake to irrevocably and
irreparably hold Itatl Unibanco and/or any of its affiliated companies harmless against any claims, complaints, and/or losses.

This report may not be reproduced or redistributed to third parties, either in whole or in part, for any reason whatsoever, without prior
written consent from Itad Unibanco. This report and its contents are confidential.

In accordance with the rules of the Brazilian Securities and Exchange Commission, the analysts responsible for this report have
described scenarios of potential conflict of interest in the “Relevant Information” chart below.

Itad Unibanco is not party to an agreement with the issuer(s) relating to the production of this report.

The description of the internal organizational and administrative arrangements and of the information barriers in place for the prevention
and avoidance of conflicts of interest with respect to the production of research reports are available at www.itaucorretora.com.br.

Material information regarding the proprietary models used by Itai Unibanco are available at Ita BBA Bloomberg page.
Other important regulatory information is available at https://disclosure.cloud.itau.com.br

Source: Ital BBA

Additional note for reports distributed in the (i) United Kingdom: This material has been prepared by Itau Unibanco S.A. for informational purposes only and it
does not constitute or should be construed as a proposal for request to enter into any financial instrument or to participate in any specific business trading
strategy. The financial instruments discussed in this material may not be suitable for all investors and are directed solely at Eligible Counterparties and
Professional Clients, as defined by the Financial Conduct Authority. This material does not take into consideration the objectives, financial situation or
specific needs of any particular client. Clients must independently obtain financial, legal, tax, accounting, economic, credit, and market advice on an
individual basis, based on their personal characteristics and objectives, prior to making any decision based on the information contained herein. By
accessing this material, you confirm that you are aware of the laws in your jurisdiction relating to the provision and sale of financial service products. You
acknowledge that this material contains proprietary information and you are required to keep this information confidential. Itau BBA International plc
(IBBAInt) exempts itself from any liability for any losses, whether direct or indirect, which may arise from the use of this material and is under no obligation to
update the information contained in this material. Additionally, you confirm that you understand the risks related to the financial instruments discussed in
this material. Due to international regulations, not all financial services/instruments may be available to all clients. You should be aware of and observe any
such restrictions when considering a potential investment decisions. Past performance and forecast are not a reliable indicator of future results. The
information contained herein has been obtained from internal and external sources, and is believed to be reliable as of the date in which this material was
issued, however IBBAInt does not make any representation or warranty as to the completeness, reliability or accuracy of information obtained by third parties
or public sources. Additional information relative to the financial products discussed in this material is available upon request. Itau BBA International plc has
its registered offices at 100 Liverpool Street, Level 2, London, EC2M 2AT, United Kingdom, and is authorised by the Prudential Regulation Authority and
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